
BUDGETING AND 
FINANCIAL FREEDOM

T h e  C r e a t i v e  E n t r e p r e n e u r ’ s  G u i d e  t o :



THERE IS NO UNIVERSAL “CORRECT” WAY TO BUDGET

KEY TIPS:
Creating your individualized business budget and allowing yourself to work toward financial 
freedom is a huge underlying facet to a successful business. Removing the fear and anxiety 
that is so often attributed to budgeting can be an enormous first step in becoming a confident 
business owner! A financially sound life and mindset will allow you to continue pursuing your 
passion without additional pressure associated with money! We're excited to share knowledge 
to help you move in the right direction!

But you need to create one. And your budget will look different than everyone else’s, and that 
is okay.  Knowing what is coming in and how each dollar will be spent is the bigest step in 
reaching financial freedom.  

YOU CAN LIVE DEBT FREE
You might think that is impossible or hard to swallow, but within your business and 
personal life, you can live debt free. First and foremost, you just have to be intentional 
about it. Most of us have debt, whether personal or within our businesses, and this guide 
includes several resources to help you get out of debt forever!  

SET REALISTIC EXPECTATIONS
1
2
3

Make big business financial goals - even if you feel like they are a reach! Having a goal to 
work toward will help serve as a motivator in your business. However, also have a real, honest 
number of how much money you actually need to bring in each month for your business (and 
you) to survive. The uncertainty about a steady income is something that many creatives face 
and struggle with, but there are ways to prepare in advance to combat that! Lindsay Bishop 
shares her insights on to overcome this on page 3.
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RECOMMENDED BOOKS:

The Go-Giver
by Bob Burg

and John David Mann

Love Your Life, Not Theirs
by Rachel Cruze

Tools of Titans
by Tim Ferriss

Content Inc.
by Joe Pulizzi

The Four Hour Work Week 
by Tim Ferriss

The Power Of Broke
by Daymond John

Our must reads. And if you check them out, we would love hear your thoughts! 
Submit your write-up here: risingtidesociety.com/submissions/ 



RECOMMENDED PODCASTS:
While you are working on your next painting, culling images from a recent event, changing 

the world, masterminding a way to improve your business or driving kids to gymnastics, tune 
in to these awesome podcasts.

RECOMMENDED WEBSITES:
Additional Recourses to help you on your way to Budgeting + Financial Freedom!

The Dave Ramsey Show
https://itun.es/us/xkVLe.c   

You Need A Budget
by Jesse Mecham
https://itun.es/us/xTJCC.c

Being Boss
Emily + Kathleen
https://beingboss.club/podcast/episode-103-pricing-money-
management

http://www.creativemoney.biz/free-lesson/personal-finance-that-doesnt-suck-book/
http://www.daveramsey.com/category/tools/?snid=tools
https://www.youneedabudget.com/
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RECOMMENDED APPS:
Below are apps we know and love! 

Everydollar

Wave

Mint

YNAB (You Need 
a Budget) 

Freshbooks Quickbooks



One of the most stressful parts of managing our money as small business owners is the 
uncertainty. While having a crystal ball that tells you when you’ll book your next client 
would be awesome, the reality is that we really have no way of knowing when our next 
check is coming.

Before I started my wedding planning business, I was a private banker at an 
international bank. Needless to say, fiscal responsibility is really important to me, and 
the idea of never knowing what to expect drove me nuts! So, I created a system that 
allows me to project my income accurately over the course of the year. This process 
works differently for everyone, but I’m going to share my numbers with you so that you 
can understand how it works, and adapt it to fit your business.

First, I determine the percentage that I pay myself from each sale, based on my own 
personal financial requirements, and the amount that I need to keep in the business to 
cover expenses and grow. I currently pay myself 30%, since I’m not the chief income 
earner in my household, and am still in a growth stage in my business.

So, let’s say that I book a client, and their package total is $4,000. If I pay myself 30 
percent, than that means that I just made $1,200. Hooray! However, the idea of paying 
myself $1,200 off of a $4,000 sale when I’m really only collecting a $2,000 retainer up 
front and don’t know when I’ll book another client is terrifying! Plus, I need some of 
those funds for operating expenses, like monthly advertising fees and client gifts. 
Above all else, I don’t like this system because my income each month is fully dictated 
by whether I book a client within that 30 day period. That’s stressful! And being 
stressed out about when you’re getting paid is what leads to making bad decisions. Like 
booking that client even though your gut is telling you to run. Or giving a discount to 
price-match a less experienced competitor because you need to pay the bills. Both of 
these scenarios are not good for growing our businesses!

HOW TO PAY YOURSELF INTENTIONALLY
aka How to Fake a Steady Paycheck

by Lindsay Bishop
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“If I make more, awesome! 
But, I’m able to be prepared 
for a worst case scenario. 
This process has essentially 
allowed me the guarantee of 
a steady paycheck!”

lindsaybishopevents.com + @thelindsaybishop

Lindsay Bishop
Lindsay Bishop Events 

January           February           March           April           Annual Total   

Client 1          $63.00            $63.00                                                            $126.00
Client 2         $71.00             $71.00               $71.00          $71.00              $284.00
Client 3         $94.00            $94.00             $94.00                                  $282.40

Total IRA     $228.00         $228.00           $165.00        $71.00              $692.00
 

Example Income Spreadsheet
          

How do we break the cycle? Instead of 
paying myself $1,200 when I book the 
client, I amortize that income over the span 
of my relationship with that client. This 
means that, if I’m booking a bride and her 
wedding is 12 months away (or a website 
design client for a project that will take 3 
months, or a coaching client for an 8 week 
course), I’m taking that $1,200 and dividing 
it by the 12 months that we’ll be working 
together. Instead of making $1,200 today, 
I’m paying myself $100 a month for the 
next year.

Even better, I know that if I have a few slow months when it comes to booking, I’m 
going to get paid a minimum of $71 in April. If I make more, awesome! But, I’m able to 
be prepared for a worst case scenario.

This process has essentially allowed me the guarantee of a steady paycheck! It’s taken 
away the uncertainty, given me the ability to budget and plan for the months ahead, 
and alleviated a ton of stress. I hope it’s able to do the same for you!

*If you’re at a loss when it comes to budgeting and figuring out how much you need to 
pay yourself each month, check out “The Total Money Makeover” by Dave Ramsey for 
all of the skills you need to be financially sound!

While $100 a month isn’t exactly going to pay my mortgage, that’s only my income 
from this particular client! I keep an income spreadsheet that lists each of my clients, 
the amount that I’m paying myself monthly for that client, and when the payments 
begin and end. Most importantly, it adds the income from all of my clients so that I can 
quickly determine what I’m paying myself this month.
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 BY JAMILA SOUFFRANT

BUDGET YOUR WAY TO FINANCIAL FREEDOM

For the longest time, I had a deep 
resistance to creating and sticking to a 
budget. I figured, as long as I was paying 
my bills on time and saving some money, 
I was ok.

Who needs a budget, I thought. I was 
doing just fine getting by without one. 
Besides, my initial reaction to a budget 
was that it was too restrictive and limited. 
I didn’t want to feel like I couldn’t spend 
my hard earned money on what I wanted. 
Why should I put myself on a self 
imposed spending plan? 

It wasn’t until I got serious about wanting 
to reach financial freedom, so I could quit 
my 9-5 job, that I started taking 
budgeting more seriously. Eliminate debt, 
save more and invest more. That is the 
path to financial freedom, and having a 
budget AND sticking to one is critical to 
helping you get there. If you don’t have a 
budget and were like me when I didn’t 
have a budget, you probably don’t know 
where your money goes by the end of 
the month. The feeling is comparable to a 
cup of water with little holes in it. Water 
(your income) is going in the cup but is 

also leaking out faster than you can fill it 
up. This puts you on a never ending cycle 
of trying to catch up with your finances 
and spending your money quicker than 
you can make it. To make matters worse, 
if you have an emergency or unexpected 
bill occur that you’re not prepared for, 
you feel even more helpless.

Bottom line: if you’re looking to reach 
financial freedom, you need a budget. 
The first step to successfully budgeting 
starts with changing your mindset. I had 
to completely change how I viewed the 
budgeting process. Instead of looking at 
budgeting from a perspective of 
limitation and scarcity, I had to look at 
budgeting from the outlook of freedom 
and abundance. To know exactly how my 
money would be spent and where it 
would be going would allow me to feel 
free and ease up on the anxiety I had 
around money. This is the mind shift you 
have to make too if you’re resistant to 
the idea of budgeting.  
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journeytolaunch.com   |   @journeytolaunch

Jamila Souffrant
Founder of Journey To Launch

photo by Lauren Carns



THERE IS NO ONE WHO 
WOULD GUARANTEE YOU 
THE SECURITY, FINANCIAL 
INDEPENDENCE AND THE 

LIFESTYLE YOU WANT 
EXCEPT YOURSELF.

— Haisah Aisya Joohary

photo by Lauren Swann



 BY STEPHANIE THACKER

4 STEPS TO FINANCIAL FREEDOM

DEFINE YOUR FINANCIAL FREEDOM
Sit down and write out your financial goals. Don’t think about your 
fears or the past. Don’t compare yourself to others. Own your goals. 
Believe you can achieve them. Review the goals frequently and pray 
over them, meditate over them, write them down over and over until 
it becomes truth. 1

What does Financial Freedom mean to you? 

Living life on your own terms? 
Being out of debt? 
Working minimal hours while making a full time salary?

Sounds appealing, right? Usually when you hear something like that it’s followed up by 
a sales pitch for some product or buy-in that promises to make you loads of money in a 
very short time. I’ve been thinking about financial freedom and what that means to me 
lately and I can tell you none of it involves a get quick rich scheme. How about we shift 
our thinking and figure out how our businesses, that we are already running and 
passionate about, can bring us financial freedom - no matter what that looks like to you. 

photo by Lauren Carns
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BE IN THE KNOW
Don’t run your business blindly. Proper bookkeeping will give you all 
the cold, hard facts about your business. You should know not only 
how much you’re bringing in, but where it came from. You should know 
not only how much is going out but where it is going. Knowing this will 
be life changing for your business. 

PLAN
Now that you know what financial freedom looks like to you, carve 
out a way to achieve that. It will take some planning but now that you 
have your end goal you can work backwards and figure out what you 
have to do to achieve that goal. Start with what that looks like for the 
year and then break it down even more to monthly goals.

steadfastbookkeeping.com + @steadfastbookkeepingco

DON’T MAKE IT ALL 
ABOUT THE MONEY
Wait, you just told us to define 
our financial freedom, budget 
and know our numbers. How is 
that not all about the money? 
Great question! Let me explain.

If we run our businesses only 
focused on the end goal of dollar 
bills in our pocket, we will not 
achieve long term success. Here 
are just a couple of ways you can 
take the focus off of the money, 
but still succeed and ultimately 
allow your business to bring you 
financial freedom.

Be in the business of people. We all want raving fans, right? This is the 
way to achieve that. Build a relationship with each and every client and 
be sure you are providing the absolute best service/product you can. 
Fall in love with your clients, not your business and see how successful 
you become.

Maximize your time. Freedom doesn’t consist of 80 hour work weeks 
and doing everything on your own. Figure out what makes the most 
sense for you to be doing in your business and let others handle the 
rest. There’s absolutely no shame in having a team alongside you. A 
good team brings value to your clients that you wouldn't be able to do 
on your own. 

2
3
4

Financial Freedom is attainable. Let your business be an outlet to achieve that freedom.

“There’s absolutely no 
shame in having a team 
alongside you. A good 
team brings value to your 
clients that you wouldn't 
be able to do on your own.”

8

Stephanie Thacker
Founder + Lead Bookkeeper @ Steadfast Bookkeeping 



When someone mentions the word 
“budgeting”, do you automatically get 
tense and ridden with anxiety?  Do you 
tend to keep putting it off?  Lucky for 
you, it is actually a lot easier than you 
might think.  Here are key things to 
consider when taking your first stab at 
budgeting.

Heads up: I’m going to focus primarily 
on budgeting expenses for now!

We all know the saying “History tends 
to repeat itself.” When it comes to 
budgeting, use that to your advantage. 
Since so many of our expenses are 
repeating, there’s a good chance that 
the things you spent money on last 
month will be asking you for payment 
again this month. For this reason we 
can initiate the budgeting process by 
taking a deep dive into our spending 
history. 

Before we do that, let’s first do some 
brainstorming.  What are some of the 
things you spend money on to run your 
business?  Think of the major buckets 
(i.e. supplies, equipment, utilities, 
software, coffee).  These buckets are 
the structure of how you want to 
organize your spending.  Using my 
accounting jargon, these buckets are  

called “expense lines” that live on your 
“chart of accounts.” I won’t get any 
more technical than that. 

Now it’s time to pull ALL of that juicy 
info.  I’m talking bank and credit card 
statements, crumbled receipts, 
anything that shows how much you 
spent, and on what.  Leave no stone 
unturned! 

THE BASICS OF BUDGETING YOUR EXPENSES

BY SARA RAINES

photo by Lauren Swann

“The final and most 
important to-do is the 
sanity check.  Make sure 
everything makes sense and 
it is in line with the goals of 
your business.  If you need to 
walk away, sleep on it and 
come back, do it.  When you 
wake up, do another sanity 
check.  If everything looks 
good, marvel at your new 
fancy expense budget and 
start yourself a slow clap.” 
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Here comes the fun part! All of that 
information you just pulled needs a 
home in one of your buckets. Go 
through all of your statements and add 
each expense to a bucket. If you come 
across muliple expenses that don’t 
have a bucket, then create a new one. 
The goal is to put similar items 
together. To be successful you need a 
place to keep track of everything. This 
can be as simple as adding all of the 
information to an Excel document or 
Google sheet, or you can let today’s 
technology do the work. There are tons 
of accounting softwares that help you 
manage all of this. I use QuickBooks 
Online, and it’s a breeze to import both 
bank and credit card statements. It also 
has integrations with other programs 
that can make your life easier (Wink 
wink HoneyBook). 

Once you know how much you’ve been 
spending, you can focus on what you’re 
expecting to spend in the future, and 
then you can officially create your first 
budget.  Here are the things I consider 
first:

Which expenses do you know will recur 
monthly?  These are things like rent, 
utilities, monthly subscriptions, and 
software needed to run your business.  

Are there other expenses that are 
quarterly or annual? 

Are there seasonal expenses that might 
come up?  One time expenses you are 
already expecting later in the year?

Can you cut anything out and save some 
hard earned cash?  Can you negotiate for 
a better price or ask for discounts?  You 
will be amazed with the savings and 
discounts you can receive if you just ask. 

Most people build budgets for a year at a 
time, but if it makes more sense for you 
to budget every 6 months or quarterly, 
that totally works too. 

Now that you’ve added every possible 
expense that you can think of, you 
should take each bucket and find the 
average spend.  Then you can round 
the figure up slightly, but don’t get 
crazy!  In general, budgets are easier to 
manage when you’re working towards 
a nice, rounded number. 

The final and most important to-do is 
the sanity check.  Make sure everything 
makes sense and it is in line with the 
goals of your business.  If you need to 
walk away, sleep on it and come back, 
do it.  When you wake up, do another 
sanity check.  If everything looks good, 
marvel at your new fancy expense 
budget and start yourself a slow clap.  
You have successfully budgeted your 
expenses!

sara.raines@honeybook.com   |   @sararaines

Sara Raines
Honeybook Accounting Manager 
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YOU CAN BE CREATIVE IN BUSINESS 
AS WELL AS YOUR TAXES

TAKE CONTROL OF YOUR DEDUCTIONS

BY TABITHA HOLLIMON
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www.availyourbusiness.com 

Tabitha Hollimon 
Avail Bookkeeping & Tax Services

Mileage or Actual Auto expenses: Keep a 
mileage log regardless of the option you 
choose!

Equipment - large and small: You may be 
able to expense all or half in the first year if 
meets criteria (cameras, lighting, 
cellphone, office furniture, office 
equipment, etc.).

Supplies: Office supplies, event materials 
and supplies

Meals and Entertainment: Meeting a client 
at the Starbucks or Panera Bread is a tax 
deduction as long as you properly 
document and keep all receipts to 
accompany the bank statement the funds 
were debited. Substantiation is key!

Conferences, Education and Associations: 
Keep proper records and accommodations 
that may accompany these expenses as 
well.

Contractors and/or employees: Make sure 
you know the difference between the two. 
There are different regulations for both 
contract pay and employee pay.

Legal and professional fees: Whether to an 
attorney or accountant, these are 
deductible.

Business-related travel cost

Stylist and Make-up artist-For hire

Memberships (organizations)

Home office deductions: Actual expenses 
or use the simplified method (reach out to 
your accountant for more details!)

Film developing and supplies

Client gifts: up to $25 per client per year

Samples

Promotional products

Networking events (not social events)

Music and Entertainment

Maps and expenses to assist with mapping

Business Consultations and Business 
Coaches



 BY AUSTYN FORD

LET’S TALK ABOUT DEBT

Nearly everyone has some sort of debt. Don’t feel embarrassed - let’s just own it. If it be 
school, mortgage, car, credit card, medical, taxes, equipment, etc.; the constant looming 
pressure of needing to pay off the debt is daunting and oftentimes feels immensely 
overwhelming. Debt has become a way of life in our society, but I really believe it 
shouldn’t be. Debt gets in the way of us living a life of freedom, happiness, and financial 
security.

Unless your business is registered and classified with the IRS as a C or S Corp, most of 
our businesses are seen by the IRS as personal income (thus why you file your business 
information within your personal taxes come April). It is easy to think, even after 
opening separate bank accounts in your business’ name, that you have completely 
separated your business finances from your personal. But that simply is not true. YOU 
are the link between the two. If you have debt in your business, you most likely will 
need to figure out how to pay yourself less so you can pay off that debt as soon as 
possible, which can easily cascade in your personal life accumulating debt. Or if you’re 
dealing with debt in your personal finances, you will strive to pay yourself more from 
your business, which can also easily cascade in accumulating debt in your business. 
Without having systems in place, and sticking to them even when debt is knocking on 
your door, you will feel a tidal wave of financial struggle in both personal and business. 

My husband and I started implementing Dave Ramsey’s strategies to our personal 
finances and it has changed our relationship with money. It no longer feels like we are 
being controlled nor frustrated by money, but instead we feel more empowered and 
truly rule over it; money is just a tool now. Prior to stumbling across the Debt Snowball, 
we lived life with fear of actually looking at the numbers. If we needed to pay 
something off, I would pull a lump sum from one of the accounts and pay it off – which 
then would leave us with less money to live monthly and we would end up creating 
more debt with needing to use a credit card... and the debt would rise. 

Some of you may have heard of Dave Ramsey’s 
theory called The Debt Snowball. Dave Ramsey 
theory has helped millions of people get a hold of 
their financial struggles and crawl out of them 
with victory. The theory may seem extreme and 
difficult to abide to, but if you can do it – it is 
amazing and instantly life changing. How beautiful 
would it be if you lived life without ever needing 
to use credit cards?

“Your job: Work your tail 
off to pay off your debt 
without screwing over 
your monthly budget.”
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TIPS FOR THE 
UPCOMING TAX 

SEASON
UNDERSTANDING 
HOW TAXABLE TO 

DETERMINE



List out all your debt on one spreadsheet; include all personal and 
business. In order of least to greatest amounts, list total of each debt 
item and list the minimum payment required. 

Your job: work your tail off, without screwing over your monthly 
budget, to pay off the least amount of debt first, while still paying 
the minimum payment for the rest.

Once that smallest debt is paid off, cross it off the list and celebrate! 
Take what you were paying for that debt and “snowball it” into the 
next debt on the list – adding onto the minimum debt you were 
already paying. 

Continue doing this and it will create that Snowball effect, making it 
more efficient and helping you pay off all your debt faster. 

Once all the debt is crossed off and paid for, whatever money 
amount you were paying for that last debt (which should be a HUGE 
amount), you simply put that money every month into your savings 
account. Once it’s there, you can start planning and arranging your 
money in investments to help snowball into more money for your 
future and the illusive “retirement.”

Know how much money is coming in and know where each dollar is 
going out. THIS IS A BUDGET. Make a spreadsheet and list 
everything. Have a plan for each dollar that is coming in and where it 
is going out; no dollar should be unaccounted for. If you are 
struggling wondering how to predict how much money you are going 
to bring in each month, revisit Lindsay Bishop’s article on page 3. She 
has an easy and amazing system to help us figure out how to pay 
ourselves monthly.

2
3

4

5
6

1

David Ramsey’s most popular quote: If you will live like no one else, later you can live 
like no one else. At first it took me a bit to understand what he was saying. But once 
you start implementing his strategies, you will be fully aware of the sacrifices it takes for 
you to pay off your debt while not accumulating more. It isn’t easy. It isn’t a magic 
wand. It isn’t instant. BUT, if we live like this now and get rid of the ugly monster called 
debt, we can live with so much more financial freedom later in life and have freedom to 
share it with the world. 

Now. Go get his book. Listen to his podcast. Visit his blog. Watch his videos. You will need to 
rewire your whole brain in regards to all the things you thought about debt. But once you do… 
life changing. 

Here is a brief overview, but if you are struggling with Debt, go buy, download, visit the 
library, ask your neighbor, and get a hold of David Ramsey’s The Total Money Makeover. 
NOW. You won’t regret it.  

austynelizabeth.com   |   @austynelizabeth

Austyn Ford
Austyn Elizabeth Photography
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TIPS FROM THE COMMUNITY:

Priorities and Smart Planning
The idea that you need to “spend money to make money" when building 
your business is a myth. You should never build your business on debt. It 
isn't necessary or worth it. Take things slow, utilize free resources (like 
social media, newsletter lists, etc), build your own website at first instead of 
hiring someone, don't hire help right away, barter with other creatives if 
you need to outsource something, work a full time job for a while if you 
need to, whatever it takes! 

Make a list of things you want/need in your business and prioritize them. If 
you need a new camera or want a better website, save up the money from 
jobs and then slowly start acquiring those things one at a time once you 
have the cash in hand. If you need to take home money from your business 
right away, then factor that in and only invest back in the business what 
you can, when you can. Slow, steady, debt free growth will benefit you so 
much more than quickly building a business on debt that takes years to get 
out of. If you put in the work and focus on producing good/valuable 
content, the clients will come regardless if you have top of the line 
resources or if you're a one woman team with an email address and a 
Facebook page. You are running your own business to make a better life 
for yourself and/or your family and being in debt won't do that for you!

—Kelly Hancock   |   St. Petersburg, FL   |   @kellyhancockevents
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Small Steps Make a Big Difference
One of the best decisions I’ve done for my business is to get my finances in 
order. The steps that have helped me get things started are getting a 
business checking/savings account and using it only for your business. The 
first thing I do when I get paid is deposit my payment into my business 
checking account, and then move the percentage for my taxes to my 
savings. When I pay out second shooters, or any expenses for my business, 
I use my business checking account— this will keep all your expenses in one 
place and make it easier when it comes time to do your taxes. Second is 
getting on a written budget (or digital). This is where you will see just 
where all your money is going. John Maxwell says “tell your money where 
to go instead of wondering where it went”. Setting your budget and paying 
bills will take about 15 minutes twice a month, but this will change your 
entire business. We are all working hard but if we don’t have a plan, we are 
seeing our money disappear. The third step is getting a software to help 
you manage and keep track of your finances. There are a few out there like 
Quickbooks or Freshbooks. I use Quickbooks and it links up to your 
checking account to categorize all your expenses and see real numbers 
with income, cost, lost. Getting a hold of your finances will not only 
improve your business, but also your marriage, and help you sleep better. 
Who doesn’t like to sleep? By doing these steps you will have laid out the 
foundation to preparing yourself (and business) for your future. I would 
suggest setting a goal to help you when things get hard. For my wife and I, 
the goal is to get a home and start saving for retirement. Last but not least 
be happy where you are with your business and don’t compare yourself to 
others that have seem to have it all together. This is much more than 
getting out of debt, it’s planning for your future and being able to freely 
give more. Great resources: Rachel Cruz (Youtube), Dave Ramsey 
(Podcast).

—Miguel Garcia   |   Pasadena, CA   |   @miguelgarciastudios



Making the jump to full time self-employment can be like jumping off a cliff, 
but you can take a lot of the anxiety out of the equation by comparing your 
expenses to projected income. Save any extra income from months where 
you have more than your budget requires and dole it out during the lean 
months. For example: as a wedding photographer, I know that during the 
summer, I will make at least twice as much as what I need to live 
comfortably. Although tempting to go blow the excess on gear, I look 
ahead to the lean months and make sure that I save whatever I need to 
cover myself in winter months. Then, I can buy whatever gear I need with 
what is left over. I also make sure to get retainers for all of my weddings to 
keep some consistent income throughout the year.

Making the Leap with Confidence

—Rachel Whitehurst   |   Kalamazoo, MI   |   @adventurephotostories

Reframe the Situation
The best financial advice I've received came after a financial failure that had 
me very discouraged. I turned to my financial planner, who challenged me 
to reframe the situation. Rather than viewing the failure as a poor 
investment, she told me to view the experience as "tuition" that I was 
paying to discover more about my business and help it work even better 
than it did before. Changing my mentality from one of defeat to positivity 
through learning bolstered my confidence and enabled me to continue 
growing my business while I repaid my debt.

—Alison Jefferies   |   Catonsville, MD   |    @jadorndesigns
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The 3-Account-Trick
When I first started my business I knew that I had to keep my personal and 
business expenses separate. I decided the best way to pay myself and still 
pay into my business was to open 3 separate accounts.

 Account 1 is a business checking where all of my earned profits from my 
business goes. This is my main business account and all business purchases 
are made from here. 

Account 2 is a business savings. I automatically take out 30% of all of my 
income and drop it in this account so at the end of the quarter when my taxes 
are due I pull from only that account. Whatever is left over at the end of the 
year I pay myself as a bonus!

Account 3 is a personal account,  this is money that I auto withdraw every 
two weeks to pay myself. No matter the time of year busy or slow I make the 
same amount, which has been amazing in the slower months! I usually take 
out about 40% of what I bring in per year since I put 30% aside for taxes, and 
30% for business expenses. 

Doing this has saved my tons of headache figuring out how to actually earn 
an income out of the business and not randomly pull money out when 
needed. And....has allowed me to save over $80,000 in savings over the last 5 
years!!! 

My big plans is to have our 20 year mortgage which is now 11 years in to be 
paid off in 2 more years. Big goals, big profit, huge payoff!! 

—Amalie Orrange   |   Orlando, FL   |   @amalieorrangephotography



Define Your Vision for Financial Freedom
Financial freedom can mean so many different things to different people, so 
just like defining your success, you should define your vision for financial 
freedom.  

Budgets ARE sexy and don't let anyone tell you otherwise, but it is important 
that your budget is a living breathing document. Checking in at least once a 
month and comparing your actual spending be your targets is a great way to 
manage your money in the moment before things get out of hand.

If you aren't a financial guru, outsource it! A financial planner will help you 
evaluate your overall situation and grow your wealth-and their income is tied 
directly to your success, so they really want you to be smartly invested and 
looking towards the future.

Even if your wallet is on lockdown, make sure you are rewarding yourself with 
joyful experiences on the regular. Cleaning out up your finances can be like 
dieting. If you go too extreme, you might decide to blow it on something 
stupid. During my husband's med school, a group of us would alternate 
hosting a big "family" dinner on Friday nights, so even though we weren't 
going out to a restaurant, we were still getting out of the house and spending 
quality time with friends. 

Speaking of friends, have a support system or share your financial goals with 
your closest friends, if you are comfortable with that. They will encourage you 
to success and can help you stay accountable. Don't tag along with them on 
trips to the mall or out to eat if those sorts of activities can be triggering for 
you. Instead learn to be a gracious host and invite them over for coffee or 
cocktails, keep a running tally of low cost activities you can enjoy together, 
and nurture your relationship rather than spend your money!

—Ashley Gerrity   |   Philadelphia, PA   |   @ashleygerrityphotography 

Think Smart about Taxes
Best business advice I’ve ever received? Take a percentage out of every single 
payment you receive and set it aside for taxes. Do it right from the beginning, 
from the very first paycheck you ever receive, and never stop doing it. That 
way you always have money to pay taxes when they’re due, and you can build 
a realistic (and accurate) budget. The percentage you set aside may vary by 
State and life circumstance (I started setting aside 25%, but now set aside 35%: 
29% for Federal & State Estimated Taxes, 6% for State Sales Tax), but the 
discipline should remain the same.
 
And don’t make large, unplanned-for purchases at the end of the year, “for a 
bigger write-off.” Write-offs are great, but they are rarely a one-for-one deal. In 
other words, spending $3500 on a new computer and monitor doesn’t 
necessarily mean that you’ll spend $3500 less on taxes. It just means you have 
less money in your bank account.  

Final tax tip: hire an accountant. My first year in business, I attempted to 
prepare my own taxes. The software told I owed $4000+ when all was said 
and done— I cried (a lot, because that’s about how much I made my first year), 
then dried my tears and called an accountant who prepared them for me. My 
final bill: less than $600, including paying the accountant. There are lots of 
things entrepreneurs can do on their own. Let the professionals handle taxes.

—Sarah Bradshaw |  Washington, DC  |   @sarahcbradshaw 
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The Power of Thinking "Small"
The best way to ensure financial freedom is to think small. What do I mean by 
thinking SMALL? You need to spend the final coin of your residual income. Of 
course it's valuable to hire a financial advisor or a tax professional, but one 
thing you can also do to think small is to create a budget plan.  

Financial freedom is not feeling overwhelmed with debt or your daily bills 
within your business or home.

Create a monthly budget in Excel for self-accountability. There are free 
templates available online.
Add a smaller amount in your projected expense. You will psychologically 
pay attention to the prices. 
Make a list of the things you need to spend and highlight the high-priority 
needs. This will reduce purchasing the non-necessary.
Remember to put aside a small percentage [10%] for savings.
Make a graph to evaluate where your biggest spending comes from and if it 
needs to be adjusted.

·

·

·

·

·
·

—Ana Abraham |  San Diego, CA  |   @empiredsgnevent
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Embrace a Non-Traditional Budget
Run the numbers of your monthly expenses.  Running a business and having a 
variable income that changes every month makes it really hard to stick to a 
traditional budget.  I recommend figuring out how much your expenses are 
every month and then see how much income you need to make.  

Start by listing out every expense. General categories I use are housing, 
utilities, transportation, food, health/fitness, entertainment, miscellaneous, 
debt, and business. Once you add up these numbers, add in padding for 
taxes. I use a 30% tax rate which is usually a good general number to use for 
estimating purposes, but keep in mind that your tax bracket may be different. 
You should then compare that number to what you are actually making every 
month and make cuts in your expenses or savings goals based on that. 

Another tip I have is to set yourself a monthly income that you pay yourself 
as soon as you have a good idea of what your necessary monthly expenses 
are and what you are making in your business. This way, on the months that 
you make more than your average you have extra savings building up and on 
the months that are slow you pull from those extra savings and don't have to 
stress as much. This also keeps the temptation lower to go splurge on 
something after a big job and helps you be more intentional with your money. 

I also use Freshbooks for my business finances (and client billing too!). It 
connects to all my business bank accounts and automatically pulls in all my 
purchases so all I have to do is go in and make sure they are in the right 
category. I set aside one day a month to go through all my expenses, 
categorize them, scan in receipts and see where I'm spending my money. I 
used to wait until the end of the year and then it would take me a full day, 
and I'd be shocked at which areas I spent the most money. Therefore, I highly 
recommend doing it throughout the year! Plus, Freshbooks has all kinds of 
fun charts showing you your expense categories, and I love visual data! 

—Rebecca Brinton |  Denver, CO  |   @roses_arsenal



SOME OTHER GREAT ARTICLES ABOUT FINANCES AND 
BUDGETING OVER ON THE RTS BLOG:

http://www.risingtidesociety.com/money-tips-budget/

http://www.risingtidesociety.com/seasonal-industry-finances/

http://www.risingtidesociety.com/3-changes-that-will-impact-your-financial-
future/

http://www.risingtidesociety.com/how-to-start-your-own-business-without-any-
money/

http://www.risingtidesociety.com/a-guide-to-business-expenses/
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Have a Money Date with Yourself! 
This was a term that Brittney Castro (www.financiallywisewomen.com/) 
used and it's something I love doing! Basically, you schedule a money date 
with yourself every week. I like to do it on Mondays at noon to get all my 
affairs in order before the week starts. I categorize my week's expenses, 
look at the money I have coming in and revisit my financial goals. Doing it 
weekly keeps me on track and it's much less stressful when tax season 
comes around!

—Gabby Norton   |   Los Angeles, CA  |    @causewecanevents



5. LETS TALK ABOUT DEBT:  Find an accountability partner you feel comfortable being 
transparent with with your finances, specificlly, debt. Brainstorm a plan of action to 
overcoming it without messing up your monethly survival. Below, write down your 
statement of intention with your debt. Why do you want to become debt free?

2. STREAMLINE: How can you better streamline your business or personal finances?  
Refer to Stephanie Thacker’s article to brainstorm.  (ie separate your bank accounts, use a 
workflow tool, general organization or streamlining, etc.) 

 1. FREEDOM: What does financial freedom mean to you?

3. APPS: What apps and tools do you currently use to organize your finances? What 
podcasts or books would you add to our list?  Discuss with a friend.

4. PRICING: According to Lindsay’s article, is your pricing adding up?  Do you need to 
consider raising prices for 2017 or 2018?

LET’S GET DOWN TO BUSINESS: 
Set aside ten minutes to walk through a quick reflection + analysis.

WORKSHEETBUDGETING + FINANCIAL FREEDOM GUIDE
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Worksheet from Lindsay Bishop’s “How to Pay Yourself Intentionally”   |   Page 3



The Rising Tide Society began as a conversation with dear friends about the 
loneliness that entrepreneurship can bring and has transformed into an 
international movement for creative entrepreneurs and small business owners 
built on a foundation of community over competition.

In 2016, The Rising Tide Society welcomed the opportunity to join hearts with 
HoneyBook, a values-driven software company reimagining the way creative 
professionals work with their colleagues and clients.

Our marriage has empowered us with the resources to continue rapidly 
bringing local TuesdaysTogether meet-ups, accessible education, and 
affordable tools for small business creatives to thousands more across the 
world!

OUR STORY:

&

BUDGETING + FINANCIAL FREEDOM GUIDE
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